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You Been Farmin’ Long?
I grew up on a farm as I know some of you did. As some of you know, I still farm a little. I’m glad
that my farming days now are the kind of farming that I want to do as opposed to the kind that I
‘had’ to do back in my childhood days.
When I was a kid I helped my Dad and Grandpa who farmed a small Mississippi sized spread of
800 acres. I’ve heard that a small Texas-sized spread is 800 miles across, but these are the hills
of Mississippi so 800 acres is pretty good sized. Back then, when it was time to plant the
soybeans, my job was to tote the bags of seed and pour them into the planter. Same thing for
the corn.
With the cows it was worse. My job was primarily to poke them in the rear end with a long rod
to get them into the barn if they didn’t come when they were called. You learn a lot about the
rear end of a cow with a job like that. I got kicked once and I waded through my fair share of
manure. Mostly, it made me decide that I didn’t like cows and I haven’t owned one since.
My own farm is a mere couple of hundred acres. Out of that, I would say that my favorite part is
my vineyard. I always wanted to own a vineyard as a kid when I would see those TV shows
where they were in wine country and there were those beautiful rows of grape vines running up
and down those sloping hills of northern California. I always thought if I could pick what I
wanted to farm one day, it would be grapes and I would have a georgeous vineyard all my own
that I could show off to friends and neighbors.
It turns out that owning a vineyard is quite a lot of work. As I am writing this, I am processing
two vats of muscadine grapes that my boys, my father, and I picked this afternoon. There’s
nothing like the harvest. I suppose that’s the glamour side of farming. The reaping.
But, don’t forget about the sowing and all the work that goes in between. As we were working
today, I found myself considering how all the lessons I have learned in a lifetime of different
kinds of farming have helped me develop my dental practice and what common sense lessons I
could derive from all those years.
One thing that I can say with complete confidence is that I am glad that I chose dentistry for my
primary career path. You get to work in a comfortable, indoor environment with profit margins
that are second to none and you can literally choose about a thousand ways to work. Still, I think
my farming background helped me gain solid footing with my practice style and the way I have
fought through tough situations to find win-win solutions.
Let me set this up for you. If you really break farming down to it’s essence, there are only 7
things you ever do.
They are:
1.
2.
3.
4.

Getting Ready
Breaking
Planting
Tending
Continued on Page 3
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5. Picking
6. Putting Up
7. Fixing
There you have it. Now, you have the backbone of the second or third oldest profession in the
world. Yet, I’m guessing you would like some clarification and some relation to your practice.
So be it. Understand that there may well be some dental offices that don’t exhibit all 7 of the
steps, but those are probably the ones that haven’t grown in years and don’t really care. If you
have a vibrant, thriving practice, you will see parallels with each of these timeless paradigms.
Here goes:
Getting Ready – We really could have started this discussion at any point in the farming life
cycle. I decided to start here because if you were about to farm for the first time, you would
need to do some things to get ready. You’d need some land. You’d need to pick a crop or a
type of livestock. You’d need to buy some equipment. You’d need to do some work on that
property to get ready for the day that you started actually working. I could have also put this at
the tail end of the cycle because at the end of any farming season, you have to do a series of
things to get ready for the next season so it starts off smoothly, but we had to start somewhere.
There is also LOTS of preparation. During the farming season, time is at a premium. There’s
only so much daylight and you’ve got to “make hay when the sun’s shining” as the saying goes.
You can only do the real hard thought work during the winter. That’s the time you have a
chance to slow down and plan out which fields you are going to plant and which ones you are
going to lay fallow for the year. That’s when you do the math on just exactly how much money
you made on the crops you did harvest last year so you can make a determination on what you
want to grow this year.
A good example of this in Mississippi is wheat. When wheat prices went sky high a couple of
years ago, many farmers rushed to trade out their cornfields for wheat fields. Sure, they made
a good price on their wheat at the end of the year, but they found out just why more
Mississippians don’t plant wheat. Their yield was WAY LESS than the yield of corn in a good
year. Sometimes, it just pays to plant what wants to grow in your fields.
To draw a comparison in dentistry, you get a lot of money for high-end cosmetic dentistry.
You don’t get nearly as much for a simple filling. But, if you can’t get your cosmetic dentistry to
grow (i.e. cases don’t get accepted much in your patient population) you will make more doing
“cheaper” fillings or crowns.
You also can review just how long it actually took you to get your fields broken, planted, and
picked. If you don’t have good systems, you might take way too long to get your crops in the
ground and you could miss your window of opportunity to grow a particular crop. You review
your systems in the winter and figure out what you can do differently and better to get a better
yield next year.
In dentistry just as in life, eventually winter ends and you have to start breaking ground on the
new year.

Continued on Page 4
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Breaking - This is the part of farming where you take that ground that has laid dormant all
winter and start working it to make sure you have fertile ground to harvest a bountiful crop.
Admittedly, this is my favorite part of farming altogether. The weather is cool and I love the
smell of fresh cut ground mixed with the diesel from the tractor’s exhaust. You also see lots
of wildlife when you’re plowing or doing other things this time of year.
Breaking in the dental office is probably the most trying of all the steps. The reason is that
this step requires change. You can’t plant a crop in a field that hasn’t been changed or
improved. By the same token, you can’t create a positive, profitable improvement in a
dental practice that doesn’t change. It just can’t be done. If there is no change, no
improvement can happen. No future great harvest can manifest. If you didn’t require
change of any kind, it would in fact mean that you already had such a great practice that you
never needed anything to improve. No new procedures would ever need to be offered. No
improvement in team communication would be needed. No increase in new patients could
help things, nothing. I seriously doubt that’s for any of us. I know I, along with all serious
students, could improve SOMETHING.
Planting – This is the most anticipated and optimistic time for a farmer. When you have all
your land pretty and looking good, you have bought or prepared good seed or plants, and
you are putting them in the ground, you have high hopes for what kind of harvest you will
reap. Never mind that there are months and weeks ahead where an amazing amount of work
will be required to get any yield, but you also are at the mercy of the elements in farming.
Lack of rain, too much rain, too much sun and heat, infestations of varmints and bugs, human
error, and mechanical failures can keep you from making back your investment. Luckily, in
dentistry we rarely have to fight the elements to be able to do our jobs (aside from the
occasional act of God), but to get to the harvest numbers you want, you’ll need to suffer a few
days of ‘drought’ (like less patients than you’d like to do a procedure) and survive a few
‘cloudbursts’ (like the kind you get from your staff members when they will say or do
anything to avoid making the changes you want).
All you can do is work your system you created in the winter and trust that your crop will
grow and flourish, eventually yielding amazing fruits at the end of the season.
Tending – By far my least favorite part of farming. This part of the year involves things like
spraying chemicals to fight of insects or invasive weeds and grasses. It also involves
mechanically removing weeds from your crop by tractor or sometimes by hoe. My
grandfather always said that he didn’t trust someone who didn’t know how to use a wood
handle. By that, he meant that if someone wasn’t willing to get into their fields physically
with a hoe (assumptively one with a wooden handle that would cause blisters on their hands)
to carefully weed out their crop, they didn’t have the kind of character that he valued.
A good parallel to dentistry would be that if a dentist isn’t willing to occasionally get into the
middle of a problem or situation in their practice and get some ‘blisters’ in the process, they
probably don’t have the character to ever succeed to the level they might see and desire in
others. I have taught the concept of Genchi Genbutsu in previous issues. This is the
Japanese concept where even the top level CEOs of Japanese auto manufacturers who
adhere to LEAN practice management concepts of success know that they must get their
Continued on Page 5
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boots on the ground and get involved in occasional day to day upsets that happen in their
businesses. The idea of management from above is seldom a long term workable solution.
Anecdotally, I have found after working with many dentists from all around North America
that the ones who don’t like to ever get their hands dirty with the tasks or decisions that
they deem menial, are the ones who always say they want to change or improve, but never
seem to have the intestinal fortitude to do what is necessary to actually improve. Don’t be
that guy or gal!
Picking – Finally we come to the glamour part of farming. The Harvest! There’s just a
great feeling of taking your mature crop out of the field after an honest, hard summer’s
work. There’s monetary reward obviously. There’s also some great feeling you have deep
down when you know that you have succeeded in the face of some really tough odds.
When it becomes obvious that your ideas have produced fruit, your naysayers seem to
shrink into the shadows and blue skies and sunshine are all you see for a while. When you
are harvesting what you and any honest person know is a great crop, you can also work
long hours and feel like you aren’t doing work at all. Life is good.
On the flip side, sometimes you come to the realization that your yield just isn’t what it
should have been. Sometimes to the point that you don’t even break even on your
investment. I liken this to your pursuit of a new technique like IV sedation or implants.
Sometimes you spend a ton of money trying to learn a new procedure on the front end. Not
just money, you usually spend a ton on training, time off away from the practice, and
supporting equipment. Sometimes you invest all that in the planting phase only to realize
that you lost money in the end. At that point you have to recalibrate and decide if you just
cut your losses or if you invest some more time and money to make it work. That’s the
decision faced with every farmer at the end of the harvest season.
Putting Up – In farming this would be the storage portion of the cycle. After you gathered
all that bounty, you would either need to sell it or put your goods up to sell or use at a later
date. Either way, you have some riches and you need to know what to do with them. A
wise farmer will do three things when they have some profit.
First, they will take a portion and pay off all their debts or at least a goodly portion of them.
Secondly, they will put some money in the bank for the future. Not all harvests will be
good. Any smart farmer knows that. You need some money put aside for a rainy day just in
case you have a bad year or two. Thirdly, the best of the best reserve a portion to invest in
the future. They might buy a piece of equipment that will make the future work on the farm
just that much easier. They might invest in more people, human capital. They might invest
in learning to grow new crops. Whatever it is, when there is excess, smart farmers do those
3 things. I don’t see that a smart dentist should do any less.
Fixing – The last thing that all farmers do is not part of the circular cycle per se, but it is
something that pervades every other part of the cycle. It is a common saying in my neck of
the woods that “you stay broke down about half the time.” What that means in layman’s
terms is that things are always getting out of whack. Whether you need to stop what you
are doing to fix a broken piece of equipment or do regular maintenance or fix a problem
that just popped up, it seems like you are doing things 50 percent of the time that don’t
Continued on Page 6
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advance your agenda. Still, you can’t move forward until you get them fixed.
A good parallel in dentistry would be of course the obvious equipment breakdowns, but even
more so the daily, weekly, monthly adjustments to your planned course that you have to make
with your team as you try to make improvements. Every one of us who strives to make things
better will have to take time out of our schedules to discover where things could be made
better and “fix” them for lack of a better word.
Growing up on the farm, one thing that I learned for sure that has helped me in every aspect
of what I have done from that day until this one and probably until the day I die, is this:
You’ve got to use your head. That’s just a simple way of saying, “Be honest with yourself and
consider if something will work before you try it.” Set yourself up for success by evaluating if
you and anyone with whom your task depends have the tools and the desire to accomplish the
goal with a positive result. Then you have virtually 2 choices. Either make you and your team
better so you know it will work, or be content with your current status.
Make your decision and be happy with it. In other words, use your head.
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Eight Life Lessons that have Helped Me
by Ed Foreman

- THINK about what you THINK ABOUT and if you catch yourself thinking about
unhappiness, ill health and adversity, "change the channel" and think about what you
want to happen!
- When something happens by chance, follow up. Lucky people tend to notice and
act on good things that occur by happenstance.
- Believe that good things will happen. Expectations have a way of coming true.
" When bad things happen, look for the bright side; i.e., "what did I learn from that?"
or, "how do I keep it from happening again?" Don't dwell on it, move on!
- If the horse dies, dismount. Don't continue to pour money and effort into a lost
cause.
- Don't look for love in the wrong places, not just romantic love, but the love of "stuff."
Stuff is O.K., but understand the delusion of "I'll be happy when I have this or that or,
when I live over there, or when this happens." Happiness is a state of mind in which
our thinking is pleasant most of the time.
- Failure is a CHOICE made by the undisciplined. Failing to meet your objectives,
regardless of what they are, is a choice, because something else has been given
higher priority. If you fail, it is because you choose to fail.
- You don't "catch" depression and you don't "catch" happiness, you "create" it by the
"thoughts" you put into your mind. Carefully choose what you read, listen to, and the
people with whom you associate.
Ed Foreman, the only person in this century to be elected to the United States
Congress from two different states (Texas and New Mexico), lives the Good Life he
teaches. He has built a successful career in construction, transportation, and
petroleum development, and was a self-made millionaire by the time he was 26. He
speaks to groups throughout the world... and has been the subject of various
magazine articles, news media specials, and was recently featured on the TV
program, "CBS News 60 Minutes." To learn more about our special offer on Ed's
newest release, How to Make Every Day A Terrific Day! and Your Life A Successful
Life! by Ed Foreman and Earlene Vining. This powerful 24-session, 13-1/2 hour, 12CD album brings you the highlights, recorded live, from the Ed Foreman's popular 3day SUCCESSFUL LIFE Course to learn more or to purchase, go to
http://yoursuccessstore.com/foreman or call 877-929-0439.
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HIGH VELOCITY STAFF TRAINING COURSE (call us at 662-8378143) $1499
Your team leaves with a blueprint of exactly how you can
transform your practice into a lean, efficient daily FIVE figure
producing velocity machine. Next class – Dallas, TX December
6-7, 2013

NAVY SEAL DAY TRAINING
• Watch and Learn in the morning
• Afternoon team drills
• Brain download Q & A
• Full Access to Dr. Griffin’s Office and Systems
WINNING DENTIST MEMBERSHIP
• Access to My Staff Checklist Software
• Job Description and Checklists Building Tool
• Unlimited Email access to our Capacity Academy Coaches
• All the Benefit of the Dean’s Club Membership
DEAN’S CL UB MEMBERSHIP (application required – call us at
662-837-8143)
• Monthly Newsletter
• Monthly Coaching CD
• Monthly Ready-To-Go Marketing Campaign
• 12 Hours of AGD Approved CE Credits a Year
• 20% Discount on The Capacity Academy’s Online Store
• Access to our Members Only Section of our Webpage

or em ail us at: support@thecapac ityac ade my.com

DDS L EADERS MEMBERSHIP (application required – call us at
662-837-8143)
• Two 2-Day Closed-Door Mastermind Meetings
• One Navy SEAL Day Training Included
50+ Hours of AGD
Approved CE Hours
• FREE Admission to Yearly Event
• Monthly Webinars for Doctor and Staff
• Onsite training in your office by our Implementation Coaches
• All the Benefits of the President’s Club Membership

For more informa tion, call us at 662-837-8143

THE MONEY-MAKING BENEFITS OF THE CAPACITY ACADEMY
MEMBERSHIP
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Innovate
The Renegade
Millionaire Way
by Dan S. Kennedy

Just the other day, I was listening to a recording of a speech by Joe Sugarman* and
Joe said, “One good path to success is to learn all the proven rules and meticulously
follow them. Another path is to occasionally break all the rules, because
breakthroughs come only from breaking rules.” This resonates with me; as you
know, I wrote a whole book based on breaking rules. On one hand, I’m cautious
about innovation; pioneers usually come home full of arrow; it’s often costly and
time consuming...and I am always much more interested in “what works” than a new
idea. However, as Joe said, OCCASIONALLY, or I might say, at carefully chosen
time, you have no alternative but to be the pioneer in order to move forward and in
order to stand out from the crowd. It is, of course, the minority of times that you
successfully innovate that you get noticed for, not the majority of times you
successfully follow an already plowed path.
(*In case you don’t know, Joe Sugarman is a mail-order pioneer: first to sell
electronic calculators via direct-response ads, first to use 800#’s. You may know
him via his infomercials or QVC appearances for Blu-Blockers. But his JS&A ads
and catalogs preceded The Sharper Image and led in selling various electronic
gadgets.)
I think the best times to innovate are when you are absolutely convinced that the
conventional wisdom; the already plowed path; the crowd is wrong. Just as an
example, when I was getting started in the speaking business, everybody seemed to
Continued on Page 11
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operate under the policy of billing clients for fees and expenses after their
engagements (anything else was viewed as impolite and unprofessional), and most
speakers who sold product from the platform sort of begged the clients for
permission, and often sacrificed that opportunity. Very early on, I determined that
being in the banking and collections business did not serve my purposes very well
at all – nor did speaking only for wages. So I insisted on a 50% fee deposit to take
a date off the calendar, balance and travel expenses paid on site at the speech, and
I refused dates where I could not also offer my materials. At the time, peers
criticized me; told companies would never accept such terms; and called
‘unethical’ by agents and bureaus. Today, my payment policies are the norm in
the profession. Another example: at a time when every vendor in a particular
niche was offering only very expensive services requiring long-term contracts, I
copied their marketing method but used it to sell a substitute product at a very
small price (and quickly took in a couple million dollars) – I was convinced they
were idiotically leaving a lot of motived but unsatisfied customers behind by not
offering a low price option.
An interesting survey of selected, successful, profitable large corporations turned
up 74% that said they’d achieve their first big success with either a unique product
or a distinctive way of doing business, although this breakthrough may not have
come along until they had been in business for many years. Note the
word: first. I also know many companies that are able to subsequently build on
that first breakthrough more conservatively, to grow and stabilize their businesses.
The bottom-line, I guess, is that you gotta gamble. You try to gamble only when
you must OR when circumstances look so favorable that it is irresistible, but you
gotta gamble.
DAN S. KENNEDY is a serial, multi-millionaire entrepreneur; highly paid and sought after marketing
and business strategist; advisor to countless first-generation, from-scratch multi-millionaire and 7-figure
income entrepreneurs and professionals; and, in his personal practice, one of the very highest paid directresponse copywriters in America. As a speaker, he has delivered over 2,000 compensated presentations,
appearing repeatedly on programs with the likes of Donald Trump, Gene Simmons (KISS), Debbi Fields
(Mrs. Fields Cookies), and many other celebrity-entrepreneurs, for former U.S. Presidents and other world
leaders, and other leading business speakers like Zig Ziglar, Brian Tracy and Tom Hopkins, often
addressing audiences of 1,000 to 10,000 and up. His popular books have been favorably recognized by
Forbes, Business Week, Inc. and Entrepreneur Magazine. His NO B.S. MARKETING LETTER, one of
the business newsletters published for Members of Glazer-Kennedy Insider's Circle, is the largest paid
subscription newsletter in its genre in the world. https://gkic.infusionsoft.com/go/newmifge/griffin
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Get Off the Nail!
by Jerry Clark
Over the years I have met and observed thousands of people and each and every last one of
them say they want some improvement in certain areas of their lives. In fact, most of them flat
out confessed that they hated certain situations they were in. But after further evaluations, I
discovered that they weren't willing to do anything about it. It seemed to be good enough for
them to just sit there and wallow in their pain, anguish and misery.
Several years ago, motivational speaker Les Brown and I were chatting after we had both
conducted trainings for a Network Marketing Company. We were talking about the number
of people who say they want to make changes but don't seem to ever do anything about it. I
told him it reminded me of a story I heard him tell an audience over 10 years ago. Here's how
the story goes: One day a man was walking down the street on his way to work. As he
walked down the street, there were dogs on just about every front porch and they all would
bark as the man walked passed them. However, there was one dog that he remembered,
because this dog was just sitting there and he was whimpering and whining and moaning,
you know the little whimpering sounds dogs make when they are wounded or in some sort of
pain. Well, this particular dog was just sitting there on the front porch making those sounds.
The man was curious as to why this dog wasn't barking like the other dogs and why he was
whimpering. He couldn't figure it out, so he just kept walking to work. The next day he was in
the same situation where he was walking down the street and saw the dogs once again and
this same dog that was moaning and groaning the other day was doing the same thing today
and he just couldn't figure it out. Well, he walked passed for an entire week and everyday
the dog would be there moaning and groaning. So, finally, the guy got fed up, he said, "let
me find out what's going on." So he went and knocked on the door and a guy came out and
said, "Yes, how may I help you?" He said, "Sir, is this your dog?" "Yes, that's my dog." "Well,
what's wrong with him?" The owner of the dog said, "What do you mean?" "Well, he's been
sitting here moaning and groaning, whimpering and whining for an entire week. The rest of
the dogs are barking, your dog should be barking too, why is he moaning and groaning?"
The owner said, "Well, he's actually sitting on a nail." And the guy said, "What! Your dog is
sitting on a nail. Why doesn't he get off?" "Well, it just doesn't hurt him enough."
Wow! You know most people are like that dog sitting on a nail. I mean, sure, they would like
to get off the nail, but what if they got off the nail and they died or something? They never
seem to stop to consider that maybe they would be healed, maybe they would be free,
maybe they would be able to move about and discover some new and exciting options for
their lives. But, noooooo. Instead, they just sit there on that nail because they're not sure
what's going to happen if they get off. I mean, there are no guarantees of safety so to speak.
Even though, it's not the best feeling in the world, sitting on a nail, I mean, it's not
comfortable sitting on a nail, it kind of hurts, but at least they know what to expect. They
know that they have $900 per week coming in so they can pay their bills and put food on the
table and they can put some clothes on their back and a roof over their heads. You know,
that's enough for most people. They may even get upset with you if you question their so
called security, I mean, if you hand them a book or tape program or tell them about a
seminar that can give them some effective strategies for getting off nails, they may resent
Continued on Page 13
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you for it. Well, you're different. You are willing to learn some effective nail removing
strategies that could set you free because you and I both know that there is no such thing as
security. Well, maybe I should take that back. I do know of a place where security exists on
this planet. It's called the graveyard. And you know what, most people tip toe through life so
that they can arrive at the graveyard safely. Of course this will not be you, right? That's right!
Simply because, instead of Moaning & Groaning, Whimpering & Whining about not getting
the results you desire, you are a Developing Charging Rhino And Rhinos always choose to
GET OFF THE NAIL and create the conditions they desire! So Until Next Time, Be Sure toGET OFF THE NAIL & Always remember to Go, Go, Go!!!
Jerry Clark
This week, Jerry Clark is offering three topics, incredible experts (including Les Brown,
Denis Waitley, Charlie "Tremendous" Jones, Mark Victor Hansen, Cynthia Kersey, Tom
Hopkins, Jay Conrad Levinson, Susan Jeffers, Brian Klemmer, Michael Gelb, Lisa Jimenez,
Johnny Wimbrey, George Fraser and many more) and a wealth of insights - all with a very
special offer!!
Learn more at http://standing.yoursuccessstore.com or call 877-929-0434.

Deep South Recipe of the Month
Broccoli Cheese Soup for the Crock Pot

½ cup onion, chopped

2 tablespoons of butter or margarine

1 (10 oz) can cream of chicken soup

1½ cups of milk

1 lb Velveeta Cheese, cubed

1 (10 0z) package frozen chopped broccoli

Directions:
Sauté onion in butter. Combine all ingredients on low in crockpot for 3-4 hours. Do not add
salt.

Questions? Email your questions to chrisgriffin@thecapacityacademy.com or FAX
them to (662)837-8199. This newsletter is available in packages on the website at
www.thecapacigtyacademy.com
13

Issue #: [Date]

Dolor Sit Amet

4 Day
Clubhouse
th

To throw out a quote from Will Ferrell’s Old School
when asked what his plans are for the next day and he
describes several things he and his wife are planning to
do, “That’s a nice little Saturday.”
Recently I had a nice little Saturday where I packed in
almost more fun than I could stand. Here’s how it went
down. I was finishing up my one weekend out of the
year where I get to do something without guilt that
doesn’t involve much work or family involvement as my
wife let me out of the house for my 16th annual golf trip.
Three of my UT dental school classmates and I play a set of matches as a foursome at some of
the best golf courses in America. It is a time to kick back, relax, shoot the bull about dentistry
and life, and recharge the old batteries once a year.
This year, my partner had to leave a little early so that left 3 of us at the Sawgrass resort in
Jacksonville, Florida, with nothing to do on a Saturday morning but wait on airplanes. Mind
you, those airplanes were for my two friends as I had driven the 13 hours down on Wednesday.
As we were having dinner on Friday night, I said, “hey guys, what would you say to going
fishing tomorrow?” They didn’t have to be at the airport until 12:30, so they were game. We
found a local charter guide who was available and so we set our alarms for 4:30 a.m. and
headed out for the marina the next morning.
We didn’t have great luck, but I did manage to catch a 7 and 8 pound flounder along with
various other smaller fish. I believe our guide would have stayed out all day, but we
encouraged him to take us in so we could all run back to the resort and grab showers before
heading home. We threw the fish in a cooler with some ice and rushed back to Sawgrass.
We were really pushing it, but somehow I managed to get them to their flights on time. As I
was leaving the airport with a long drive home ahead, my college roommate called to see if
there was any chance I would want to go see our alma mater, Mississippi State, play at Auburn.
He knew I was in Florida and he had been spending the weekend at his wife’s familial home an
hour away from Auburn, State’s opponent.
I looked at my maps app on my phone and it showed 349 miles to Auburn. The game was at 6
p.m., so I said I’d try my best. What ensued was the most focused day of driving I have ever
Continued on Page 15
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undertaken. There were no stops for bathrooms, gas, or food. I knew it would take every
available second to get to Auburn, find my roommate, get tickets from a scalper, and get to
our seats by kickoff.
I pulled into Auburn with about 30 minutes to spare, stopped for gas since I was running on
fumes, threw another bag of ice on the fish, and headed off to campus to meet up with my
friend. He is in the military, so he gave me very clear coordinates. We met and we were on
the move to find tickets. Luckily, the game was no sellout so we soon had tickets in hand.
It was crowded enough that we did have a little wait as we shuffled into Jordan-Hare stadium.
Somehow, we found our seats just as the teams ran on the field for kickoff. We had a great
time for 3.5 quarters as it looked like our Bulldogs might sneak away with an upset victory.
As usual, at the last minute (actually with less than a minute left) Auburn scored a touchdown
and we lost again. Still, it was a good time.
I got back to my car at 11 p.m. and headed back toward home. My original plan had been to
drive to Birmingham and get a hotel room. But, as those of you with kids know, as I was
driving in, the guilt set in and I decided to drive the rest of the 13 hour clip that night. When I
pulled into my driveway, it was 4:30 a.m. and I had made a heck of a 24 hour day.
If there’s any lesson to this marathon day of driving, fishing, and spectating it would be this:
there is rarely anything that you CAN’T accomplish if you focus really hard and take
advantage of every available second in each day. That is especially true in dentistry where I
always feel strongly that you should never waste any time at the office so you can spend more
time at home with the people who really value your time.
Having said all that, I’m not sure I would try to do all that over again in one day.
I’m glad I did it once, but my next ‘Good Little Saturday’ is going to involve more laying on
the couch.
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